Market bulletin by South Carolina Department of Agriculture
“Through this unique connection,” Jester says, 
“our company can help this state diff erentiate itself 
from other states throughout the nation.”
Jester heads up the Heritage Peanut Company, a 
new business that is packaging and selling a line 
of boiled peanut hummus and pre-cooked, frozen 
boiled peanuts. He is partnered in this venture 
with Corrin Bowers, a peanut farmer from Estill, 
SC, in order to provide the highest quality South 
Carolina-grown peanuts to consumers.
Needless to say, Jester is very excited about the 
growth of his business. “We’re applying modern 
technology,” he says, “to an already-proven product 
in the boiled peanut, in a state that is already 
synonymous with that product.” He plans to use 
his ACRE funds for a variety of purposes, including 
equipment lease, marketing, and labeling.
S T E V E  L O R C H
TA B L E  R O C K  T E A  C O M PA N Y
Steve Lorch has ambitious goals for tea farming in 
upstate South Carolina — turning this region into 
“tea country,” similar to how Napa Valley is known 
for wine. Located in the shadow of Table Rock 
State Park, Lorch is accomplishing this goal by 
pioneering the resurgent U.S. tea industry.
“We are one of just a handful of tea growers in 
the continental United States,” explains Lorch, 
“and our trademark slogan is actually ‘uniquely 
American tea.’ Instead of trying to recreate Chinese 
or Indian or Kenyan tea farms, we are playing 
to the strengths of the United States and, in 
particular, the Appalachian region where we are 
located.”
Through careful breeding, construction of several 
greenhouses, and establishment of a tea growers’ 
consortium, Lorch is primed to expand his business 
into new acreage and fresh markets. He plans to 
use the grant funding to buy a bagging machine in 
order to do just that.
As he works to grow the business, Lorch says that 
he hopes “to generate more awareness of this 
specialty crop in South Carolina,” and to “provide 
the expertise to anyone interested in starting.”
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Story continues on page 8
BOOTS ON THE GROUND
They say a tree is only as strong as its roots — and 
through the Agribusiness Center for Research and 
Entrepreneurship (ACRE), the SC Department of 
Agriculture is working to strengthen our state’s 
agricultural economy from the bottom up. ACRE 
recently announced the seven awardees who will 
participate in this year’s Entrepreneurship Program.
These seven agricultural entrepreneurs hail from 
every region of the state, and are all innovative, 
visionary and dedicated. Each is eligible to receive 
up to $25,000 in funding from ACRE, but the 
amount varies with the business.
ACRE Executive Director Kyle Player praised the 
enthusiasm and passion of the entrepreneurs 
selected.
“We had 36 applicants to this program, all of whom 
were qualifi ed and impressive,” Player said. “I’m 
convinced that these seven will make a real impact 
on our state, and we are truly excited to begin 
working with them.”
Launched in early 2018, ACRE provides grants, 
research support and other services to help expand 
economic opportunities for South Carolina 
agriculture. The Entrepreneurship Program will 
help position these businesses in the marketplace 
through mentoring, networking, and funding.
J O S H  E B O C H
B A R R I E R  I S L A N D  OY S T E R  C O.
Barrier Island Oyster Co., the fi rst fl oating oyster 
farm in Charleston County, has a two-pronged 
goal: promoting marine conservation and 
cultivating superior oysters. Spawned in hatcheries, 
the oysters grow in a mesh cage in Lowcountry 
waters until they have reached the ideal size. At 
that point, the oysters — which the company dubs 
“Sea Clouds” — are sold to local restaurants and 
raw bars, where they are a hot commodity.
Eboch and his business partner, Jared Hulteen, plan 
to use the ACRE funds 
for equipment to add 
a third prong to their 
business: agritourism. 
“Our oyster farm tours,” 
explains Eboch, will 
be “a fantastic way to 
advertise our products 
and introduce hundreds 
— even thousands — of 
potential consumers to 
the farming process.”
J A R E D  J E S T E R
HERITAGE PEANUT 
COMPANY
South Carolina is the 
only state to offi  cially 
recognize the boiled 
peanut, and Jared Jester 
is looking to capitalize on 
our beloved state snack. 
Iwent to Texas last month and came back with a new pair of 
cowboy boots – and some 
information for South 
Carolina farmers.
This year’s meeting of 
the Southern Association 
of State Departments 
of Agriculture (SASDA) 
was held in Fort Worth, 
Texas, and Assistant 
Commissioners Clint 
Leach and Aaron Wood 
joined me there to talk 
policy and enjoy some 
Texas-sized hospitality. 
In fact, the theme of 
the conference was 
“Leave Your Suits, Bring 
Your Boots.”
SASDA represents 14 
Southern U.S. states, plus 
Puerto Rico and the U.S. 
Virgin Islands. Farmers 
across this region share a 
lot of the same concerns, 
and my colleagues and 
I got a chance to hear 
from federal offi  cials and 
industry experts on some 
of those issues.
The Waters of the United 
States rule, or WOTUS, 
has been a concern 
of farmers. We were 
pleased when the Trump 
administration decided to 
suspend and revisit this 
rule with the agricultural 
community in mind, and 
in Texas we got a chance 
to hear from the EPA 
Regional Administrator 
from Atlanta about 
how the revised rule 
might work.
We also talked about the 
future of NAFTA and 
other trade agreements, 
and the Chinese general 
consul explained his 
view of agricultural trade 
with U.S. farmers. Open 
dialogue is necessary, 
but he defi nitely was 
presenting the Chinese 
view of things.
We received an update 
on the federal Farm to 
School program. This 
grant helps fund South 
Carolina’s own Farm 
to School program, 
scfarmtoinstitution.com, 
which helps promote 
agriculture education 
and get fresh foods 
into schools.
And Texas’ Department 
of Agriculture talked 
a bit about their Farm 
Fresh program, which 
tries to raise awareness of 
agriculture and improve 
Texans’ health. Of course, 
here in South Carolina, 
we’ve seen a lot of success 
with our Certifi ed SC 
Grown and Fresh on the 
Menu programs.
In the business session, we 
addressed the uncertainty 
that surrounds the 
industrial hemp 
regulations. We passed 
a resolution to urge the 
FDA to get some clarity 
to the industry as soon 
as possible.
The meeting wasn’t all 
business. The assistant 
commissioners and I 
also got to tour AT&T 
Stadium, where the Dallas 
Cowboys play. That’s 
quite a facility that the 
locals call “Jerry World” 
after the Cowboys’ owner, 
Jerry Jones.
I hope to visit the Lone 
Star State again, but I’m 
always happy to get back 
to South Carolina.
7 INNOVATIVE FARMERS GET ACRE FUNDING
B Y  J E R E M Y  W A R D ,  A C R E  C O O R D I N A T O R
SC boiled peanuts are “an already-proven product,” 
says Jared Jester.
Photo courtesy Heritage Peanut Company
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The Market Bulletin is published the first and third Thursday 
of each month by the SC Department of Agriculture, Wade 
Hampton State Office Building, Columbia, SC 29201.  
Periodicals postage paid at Columbia, SC 29201.
Postmaster, send address changes to:
SC Market Bulletin
PO Box 11280, Columbia, SC 29211
POLICIES FOR ADVERTISING
Only ads pertaining to the production of agricultural products 
and related items are published.
Advertisements are accepted for South Carolina products, even 
if the seller lives out of state, provided the item is in state at the 
time the ad runs and at the time of sale. We can’t accept ads 
from agents in any category, including real estate or equipment.
The advertiser’s name, complete address and phone number 
(with area code) are required for each ad. Ads can be no longer 
than 150 characters including name, county, and phone number.
Ads are published free of charge and in good faith. The Market 
Bulletin reserves the right to edit and verify ads but assumes no 
responsibility for their content.
Ads cannot be accepted from agents, dealers, or commercial 
businesses, including real estate. Sealed bids, legal notices, or 
consignment sales are not accepted.
SUBMITTING ADS
• Email: Send ads to marketbulletin@scda.sc.gov. The subject 
line should specify "ad" and the category.
• Online: Go to agriculture.sc.gov/market-bulletin. Select 
“Submit Market Bulletin Ad” and complete the form. If you 
include your email address, the computer will send you a 
reminder for a renewal.
• Mail: SC Market Bulletin, PO Box 11280, Columbia, SC 
29211. Please use 8.5 x 11 inch paper.
• Fax: 803-734-0659
Please do not use all capital letters.
The deadline for submitting ads and notices is noon on Tuesday 
of the week before the publication date.
Market Bulletin Office
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Click on the State Farmers Markets 
button for more information about 
each location
Claxton's Auction
Every Saturday  •  11 am
Special Sale: July 21  •  1 pm
Equine, cows, pigs, goats, sheep, camelots, ratites, 
poultry, and small animals.
18627 Low Country Hwy, Ruffin
Contact: William Claxton
843-909-4285  •  wlcjr@yahoo.com
H & S Stockyards
June 13  •  9 am – 3 pm
Misc. farm equipment sale, poultry sale and 
livestock to follow.
12970 Broxton Bridge Road, Ehrhardt
Contact: Kristi Sease
803-730-7101  •  kristish@yahoo.com
South Congaree Rodeorally Dance & Rodeo
July 20/26 – 27  •  6 – 10 pm
Come out and enjoy an evening at the South 
Congaree Rodeorally Street Dance on July 2o. 
The dance will kick off the opening of the South 
Congaree Championship Rodeo on July 26 & 27. 
Have your picture made with champion horse 
riders and enjoy dancing and games. There will be a 
shag contest ($2 fee), hula hoop contest, and a lot of 
community fun, as well as food trucks.
119 West Berry Road, West Columbia
Contact: Sylvia Corley-Drennan
803-755-9858  •  events@southcongaree.org
townofsouthcongaree.org
Evening Initial Private Pesticide Applicator 
Training and Licensing Exam
July 9  •  6 – 9:30 pm
The fee for Extension Private Applicator Initial 
Certification Training is $100. Certification fees are 
non-refundable. The cost of a private applicator 
license from the Department of Pesticide 
Regulation is a separate fee. Up to 3 CCH credits 
will also be available for Private Applicators to get 
credits towards their current license. Each credit 
hour is $10.
Kershaw County Extension Office
632 W. Dekalb Street, Camden
Contact: David DeWitt
843-229-7994  •  dewitt4@clemson.edu
tinyurl.com/pesticideclass
Small Ruminant Workshop: Profitable Production
July 22  •  9 am – 3 pm
Sponsored by SC New and Beginning Farmer 
Program. Topics to be covered include: Forage 
Selection and Establishment, Fire Ant Control, Herd 
Health and Parasite Management, Signs of Labor 
and Kidding, Avoiding Fencing Pitfalls, Production 
Economics and Marketing Considerations, 
Hands-On Demonstrations include: Fencing, Hoof 
Care, and FAMACHA. Cost: $25, includes course 
material and lunch. FAMACHA certification and 
cards will be free. Register online by Friday, July 19.
Sandhills Research & Education Center, 
Agribusiness Building/Center, Room G01
900 Clemson Road
Contact: Brian Beer, Clemson Cooperative Extension
803-283-3302 ext 115  •  bbeer@clemson.edu
tinyurl.com/sandhills-goatworkshop
GAP Workshop
July 17  •  9 am – 3 pm
Learn how to prepare for an audit, achieve 
certification, build your Food Safety Manual, and 
receive assistance with funding for GAP audits and 
other food safety practices.
Phillips Market Center, State Farmers Market
117 Ballard Court, West Columbia
Contact: Keisha Rainey
803-727-6556  •  krainey@scda.sc.gov
Watermelon Field Day
July 11  •  8 am
Indoor program topics include Seedless 
Watermelon Seed, and Western Capacity Use 
Area. The field research tours will include Grafted 
Watermelon Update, Weed Identification, Hemp 
After Watermelons, Robotic Aid in Produce 
Transport, and Field Day Melons Trials.
Certified Crop Advisor (CCA) and Pesticide License 
credits will be offered.
Edisto Research and Education Center
64 Research Street, Blackville
Contact: Dr. Gilbert Miller
803-793-6614
Melons at the Market
July 13  •  11 am – 3 pm
Free samples of seedless South Carolina 
watermelon. Drawings held hourly for free 
watermelons. Photos with the SC Watermelon 
Queen. First 50 customers receive a free Pee Dee 
Market shopping tote.
Pee Dee State Farmers Market
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TILAPIA
$95/100; Bass, $125/100; 
Bluegill,$50/100 or $90/100; 






40¢; tiger bass, $2; hybrid 
striped bass, $4; catfish, $1; 






for pond stocking, $1-5; 
Bream, 35¢-$3; Bass, $1.50-






Butterfly & short fin, many 









PB POLLED HRFRD BULL











RPLCMNT ANG X HEIFERS
open, 15-17 m/o, $1200 each, 






7 m/o & up, $900 & up, good 





service ready & yearly Sim & 




AI SIRED ANG BULLS
reg, $1500; bred heifers & 





RED ANG X HEFRS





yrlgs & 2 y/o, exc b'lines, 































3 BRED YNG COWS
reg Blk Ang & PB Char, 
$1000 each; red Ang X, $900; 











7 y/o cow & 6 y/o bull, 










2 26 M/O PB BFMSTR BULLS
good dispo, $1500; 1 PB yrlg 
bull, $800; 4 yrlg reg Bfmstr 




15 M/O PB BULLS
blk Brangus & Ultra blk, 




REG BLK ANG BULLS
14-23 m/o, Bakers Hoover Dam, 
$2500; AI bred heifers, open 




TWO RED SG HEIFERS




REG BLK ANG BULLS
18 m/o, exc EPDs, calving ease, 




6 Y/O HEREFORD BULL
1500#, 49" at hip, 55-60# 





REG BLK ANG HEIFERS






polled, exc b'lines & genetics, 
breeding age & wt, $900; Blk 




REG ANG BRED HEIFERS
18-20 m/o, top b'lines, vet 
checked pregnant, $1750 up; 




6 PB BLK ANG BULLS
9-12 m/o, exc genetics, 
Montana & Biltmore b'line, 




REG BLK ANG BULLS
18 m/o, vac, calving ease, 










10 COW/CALF BLACK PRS





15 m/o, blk, gentle, $1200; 
3 Ang/Limo cross heifers, 





ready for service, AI sired 
by Fortress, Double Vision 





REG BLK ANG BULLS
18-24 m/o, low BW, exc ft & 
muscle, BSE, complete EPDs & 





ready for service, fertility tested, 
complete EPD & performance 




REG BLK ANG BULLS
8-15 m/o, Hoover Dam & 
Final Product, $1300; reg 
blk Ang heifers, open, 13 










JD 446 HAY BALER






Heston mod 5530, $3500; 
MF mod 37 side del rake, 





NH 644 RND BALER
shed kept, bale kicker, auto 





'17 HARRELL ROOT RAKE











13½' flex header, pick up 
rim, 4 cyl Perkins dsl eng, 




HOWSE 8' BUSH HOG
$1800; Hooper 24' GN trl, 




JD 3PH DISC HARROW
EC, needs 40 hp tractor, 




JD 435 RND BALER
used this year, needs work 





‘50 AC G TRACTOR






NI 324, $3500; KMC 14’ field 
cult, dbl baskets, $3250; 40' 










6', $800; 6' HD landscape 
rake & 5' box blade, $400 ea; 





FA SUPER A TRACTOR




7' MF SICKLE MOWER
& 2 basket 3 ph tedder, 
$1200 each; post hole auger, 






JD 24T (E0024), $1250, tows 




'52 FORD 8N TRACTOR
completely restored, new 





JD 435 RND BALER
$9000 obo, string tie, shed 





Myers A32-PT4G air blast, 
400 gal, $6950; AG-Rain 















INTL CUB CADET 1650




JD 328 SQ BALER





133 hp, runs good, w/frt end 















JD 335 RND BALER
barn kept, $7000; Kuhn Tedder, 
$3000; Tonutti 8 Whl rake, 





rnd baler, recent new belts, 




JD 1350 MOORE COND




6' HD SKID STEER
open bottom, low flow 




926 MOCO HAY CUTTER





47 hp, roof, VGC, 1350 hrs, 
well maint, dsl, bush hog, 






auto-steer, 200 hp, $51,000; 
500 bu EZ-Trail grain 




HYD CARTED WHL RAKE
Frontier, GC, areas of peeling 





5000 hrs, $47,500; Westfield 
auger, $4700; 5 ton fert & 






mfwd, cab, heat, air, duals, 





2 R COLE PLANTERS
on tool bar, 4 sets of plates, 





JD 456 RND BALER
net & string wrap, barn 
kept, EC, ms Meter, 
$15,000; HD SERTEX hay 




JD 447 4x5 BALER
mega wide, $6500; NI 5409 
hay cutter, 7 disc mower, 






HD pull type mower, mdl 
305, 5' cut w/2 rear tires, 




'07 WILSON BELT TRL
42'' belt w/grain chute, 
more, GC, $34,000 bob; 
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JD 435 RND BALER






w/ldr, $17,500; JD 630, $6000; 
Yanmar YM 2000, $3800; 6' 





restored, w/cults & belly 










Swansea 400 gal air blast, 















5' BUSH HOG MOWER










w/bush hog, $5000 obo; 





JD 71 FLEX PLNTRS
2 R, 3 ph, w/adapters for 






wide frt whls, needs head 

























by Burch, $1800; John Blue 
nitrogen pump, $750; Flat 





2 wd, 47 hp, dsl, 3750 hrs, tire 
width-mid, PTO 540, new 





$500; 3 saddle tanks & brackets 
sets, 200 gals, $225/set; 2 Meyers 





& another for parts, used 




165 MF DSL TRACTOR
w/9' set of discs, 2 r cult, 





MRB 0860, little use, barn 









VICON 1210 RND BALER
Vicon 1050 8 whl rake, 2 










IH 5500 CHISEL PLOW





SL, LQ, gas heat, water & 





HAY TRL W/NEW TIRES
$800; drag harrow, 2 gain, 










switched from 6 to 12 volt, 





JD 960 FOLDING HARROW





'19 WOODS BAT W BW12





well maint, kept inside, twine 
only; Ford 6600 tractor, BH 




MF 175 BOX SCRAPE
lay by plow, 3 ph, 4 remotes, 
new frt tires, reliable 




'07 INT REFER TRUCK
6 spd, $20,500; '88 Chev 





NH BC5060 SQ BALER
hyd bale tension, wagon hitch, 
65" p-up, stored inside, EC, 





new gas tank, $2700; MF 





dovetail w/ramps, dual tandem 





$3500; NH 615 disc mower, 









16' HD EQUIP TRL





BUSH HOG MODEL 2510
10' rotary cutter, GC, $2250; 
Tufline harrow, Cat 11, 3 ph, 





w/cult, $275; JD chisel plow, 
9', 3 ph, $575; Pittsburgh 2 





7' HD ROTARY CUTTER
Woods w/HD gear box, 
EC, $4200 obo; HD trl, 





1 R NI CORN PICKER
& Gravity Flow wagon, both 











w/canopy, new rear tires, 
w/2r cult & planters, GC, 
$7500; GMC 7000 boom, 










920 JD HAY COND
$3000; 8 whl hay rake, 
$1800; 605G Vermeer hay 
baler, $1500; CAT 2 hay 





both late models, $8000 & 






150 hp, cab, full det of wts, 
$14,000; JD 4420 combine, 






mega wide p-up, monitor, 
$6200; JD 8 whl rake, 
$2700; NH mower, 8' wide, 





4000 hrs, $5600; JD 2020 
tractor, 3400 hrs, $5400; 





18" sides, new 15 " tires, 






w/metal floor, $600; 3 ph 
landscape rake, $300; 4' 










Vicon CM2400, $3500; 16' 





Conquest 1360, $39,500; 





'15 Forest River, 9800 GVW, 
3 recessed E-Tracks/side, 




FERT & LIME SPREADER
Chandler 6 ton pull type, fully 
hyd, SS chain/tray $12,755; 6' 





eng work, high-low tranny 
work, new alt, battery, lift 





w/213 flex head, $4000; AC 




REG KATAHDIN RAM LAMB




BOER & 7/8 BOER BILLIES
milk goats, 10 m/o, some w/




REG NGN DWARF GOATS
2 blue eyed polled does, B-6/18, 




3 REG KIKO NANNIES
3 y/o, $250 ea; prvn reg PB 





ADGA NGN, polled, bl 
eyed buck, 2 prvn does +/-, 









4 M/O BOER BUCKLING
not reg, lrg, healthy & socialized, 





100 % ABGA & Boer cross, 




5 M/O PYGMY GOATS
Ngn Dwarf, 2 M, 1 F, healthy, 





M & F babies, B-3/23, some 
polled, disbud or bl eyed, 
good b'lines, neg test, CDT, 





NKR reg, 28 m/o, bred 100% 






3 y/o, friendly, healthy, UTD, 




REG MGR FAINTING GOATS






$125+, grass fed, more; 
breeders, Reg St Croix Hair 
















23 ewes, 7 rams, 4-5 m/o, $150 











Percentage & 1 FB, $175-450, 




4 Y/O M AFRICAN PYGMY
good for stud service, $130; 






























2 REG ND BUCKS





























KIKO & KIKO/BOER CROSS




5M A R K E T  B U L L E T I N
F A R M  L A N D
FARM LAND MUST BE OFFERED FOR SALE BY THE OWNER, NOT AN AGENT. TRACTS MUST BE AT LEAST 5 ACRES UNDER CULTIVATION, TIMBER, 
OR PASTURE. OUT-OF-STATE OWNERS — NOT REAL ESTATE AGENTS — MAY NOW SUBMIT ADS FOR LAND IN SOUTH CAROLINA.
F A R M  L A B O R
NOTICES ARE ACCEPTED FOR AGRICULTURAL WORK ONLY AND NOT FOR HOUSEWORK, NURSING, OR COMPANIONSHIP NEEDS.
F R E S H  P R O D U C E
PRODUCE MUST BE RAW AND NON-PRO-
CESSED. RAW MILK, BUTTER, AND CHEESE 
PRODUCTS MUST BE PERMITTED BY THE SC 
DEPARTMENT OF HEALTH AND ENVIRON-
MENTAL CONTROL. AN EGG LICENSE IS NOT 
REQUIRED FOR ON-FARM POINTS OF SALE.
H O G SG A R D E N
ADS ARE NOT ACCEPTED 
FROM COMMERCIAL 
NURSERIES, WHICH ARE 
DEFINED AS HAVING 
ANNUAL SALES OF $5,000.
THE SELLER MUST 
PROVIDE A COPY 
OF A CURRENT 
NEGATIVE COGGINS 
TEST WITH THE AD. 
SCANNED COPIES 
ARE ACCEPTABLE.
E Q U I N E
WANT SOMEONE
to cut, rake & bale 50A 




FARM BARN FOR RENT
w/4 stalls, water, feed 




NEED DRAG LINE WORK






statewide, saw logs up to 




CB & TIFTON 44
custom planted, w/Bermuda 












eng, clutches, hyds, 

















backhoe work, stump removal, 
track skid steer w/Ind bush 










Pond consultations, turtle, 






& drag-line work, pond 
repair/digging & dredging, 





specialize in bulk Tenn 





spray weeds, treat fire ants, 











to incl bush hogging, discing, 












or sprigs, will plant Vaughan's #1 





Statewide, & rnd hay bales 






clear fence lines, ponds, 
banks, ditches, underbrush, 





build and repair ponds, 
demolition, tree removal, 






all makes & models, dsl, gas 
& small eng, lawn & garden 






or trails on farm lands, or 
other properties, w/chain 






& maint by certified dsl/hvy 
equip mechanic, will travel 





tires, eng rebuilds, clutches, 






old w/4 stalls, hay loft, no 
elect, limited water, $175/





& bush hogging w/track 
skid steer, reclaim old 
pastures, clear underbrush, 





leather bridles, saddles, 
harnesses & accessories, 





w/hyd post driver, trailer 


















mostly wood, poss sm pond 




WANT LAND TO BUY





55A FORMER DAIRY FARM
pastures in Fescue & Coastal, 












tract in Greenwood, $375,000, 
2 age classes of planted 





$68,000; 55A Bamberg, 






2 mis W of Shaw AFB on Beech 
Creek, stream, deer & turkeys, 





growing timber w/5A pond, 
















WANT LAND TO LEASE
in Upstate, for bow/gun 
hunting, have Ins, will 





½ pine trees, ½ open land, 











14A & 62A EDGEFIELD
wooded & planted pine; 81.2A 




149A PASTURE & TIMBER






$160,000, Hwy 25 Ware 
Shoals, Laurens Co, home 






10A open, 15 pines, 15 
hardwood, 2240 sf brick 






on Old Hundred Rd, 






to buy for planting, pasture & 
home stead in Spartanburg, 





60% timber, w/2 open 
fields on McConnells Hwy, 





Allendale Co area, ½ cut, 






for pastures, fenced, 40' storage 






3210 Neely Wingard Rd, 





6A ON TYGER RIVER
timber, off Hwy US 129, 
Wellford Comm, w/house, 





upper Abbeville Co, on 
Bell Rd, open for planting, 





w/24'x32' shop, 4A pasture 






& hunting tract, 10 min S 
















3 y/o, 2 var & blkberries, 
$5 ea; Fig & Pomegranate 





lemon fig, turkey fig, 















30-40 lbs, 3 M, 4 F, $40 
each; 4 feeder pigs, 80-100 





















$250; boar, $150; yng boar, 





8 w/o on 7/30, $50/F, $60/M, 




12 Y/O QTR HORSE
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H A Y  &  G R A I N
P O U L T R Y
P L A N T S  &  F L O W E R S
ADS ARE NOT ACCEPTED FROM COMMERCIAL NURSERIES, WHICH ARE DEFINED AS HAVING ANNUAL SALES OF $5,000.
‘19 AU GRAZER LESPEDEZA
good for goats, sheep & horses, 











50 lb bag, $6.50; 55 gal 






irrigated, exc cow hay, in 
field, $35, will deliver $40, 




‘19 4x5 RND FESCUE
net, $35; ‘18 Fescue, $20, both 










50 rnd bales, baled & barned 




'19 4x5 RND HQ CB
in shed, $45; in field, $40; 





















$45; net wrap, shed kept; 
Corn, $40; '19 Oats, $35, 




'19 HQ SQ FESCUE











$40/55 gal drum or $4.50/





$35/55 gal drum; '19 wheat, $40/ 





50lb, $6.50; shelled, 55gal 




'19 4x5 RND CB
$45; sq, $5.50; rye straw, sq, 





from NW, 2nd & 3rd 
cutting, 3x3x8 bales, 900 










'19 HQ RND FESCUE
4x5, fert, baled w/o rain, net 
wrap, shed stored, $45; '18 















$5.50 each; rye straw, $3.50 
each, limed & fert; '19 rnd 









'19 FESCUE BERMUDA MIX






sq, $6, @ barn, del chrgs 
depending on distance, 





$4/bu; 55 gal, $35; clean oat, 










'19 5x4 FESCUE MIX
lrg rnds, $30/ea, 10 roll min, 




'19 FESCUE BERMUDA MIX





'18 4x5 RND HQ HAY




4x5 NET WRAP HAY




'19 RYE GRASS HAY
$40; Fescue, $35; '18 grass 









'18 4x5 RND HQ COASTAL















700 lb, well fert & limed, shed 
















4x4 rnd, stored on racks & 









'19 4x5 RND CB





'19 MIXED GRASS HAY























800 lb bales, $35; or $40 to 





HQ, net wrap, $45/1; $40/2; 





no rain, bright color, tight 






4x5 rnd, fert, w/o rain, net 




'19 HQ SQ CB
$6; rnd, net wrap, $45; good 
























‘18 4x6 RND COASTAL




'18 HQ SQ CB





























3 Y/O LRG AZALEAS
$2; Tea olives, gardenias, 
snowballs $ 10; Crepe 






peach, persimmon trees, 
several var & chestnut trees, 





aka liriope, hosta, $4 each; iris, 






tea olives, angel trumpets, 
crepe myrtles, old time 





sawtooth oak, paw paw 
trees & others, 3 gal pots, 





$12/pr or $18/trio; Silver 




5 M/O LAYING HENS
barred rock, buff orpingtons, 
golden comet, RIR, $12 each; 





$5 each; grown, $30/pr; light 
Brahma chicks, $4 & $5 ea; 
















$25/pr; ½ grown silkies, $10 
ea; lying mixed bantams, $10 















free range, organic, 1 ½ y/o, 










buff orpington, blk star sex 




ROLLER & HOMER PIGEONS





4 M/O GAME STAGS
















breeders & '18 yng birds, nvr 











Barbu d'Uccle chickens, 
rooster/hen prs, bantams, 1 





breeding age, Pied, India 
Blue, Blk Shoulder, $150 





asst Cochins, Old English, 





d/o - 1 wk, $1.50 each; 2-5 




7M A R K E T  B U L L E T I N
M I S C E L L A N E O U S
W A N T  –  F A R M  E Q U I P M E N T
EACH AD MUST LIST 
SPECIFIC ANIMALS.
W A N T  – 
L I V E S T O C K
W A N T  –  M I S C E L L A N E O U S
R A B B I T S
WOOD SPLITTER
used, GC, 25 ton, w/50 mis of 




















250 GAL FUEL TANK
w/110v (AC) pump, filter, & 
meter, tank/gas station style 






tractor trl load quan, $450 





$100; hay fork for rnd bales, 
$100; 3 rectangular tubs, for 




2 FRT TRACTOR TIRES
11.25x24, 8 lug wheel, was 





CS Bell mdl 60, little use incl 
12" pulley, coarse grinding 





w\(2) 30' x 84' Grand Truss 
Bow, 10' UG, will not sell 
sep, $13,000; 4 frame nucs, 





food grade, open tops lids & 
rings, $20 ea; metal & plastic, 





$30/1000; bed run, $25/lb; 
LS swamp worms, $35/1000; 


















riding lessons available, 
English, Western, gaited & 





5 hp counter rotating tines, 




1 REAR TIRE RIM




JD 1.5 HIT-MISS ENG






w/Husquvarna 385 XP chain 










w/2 rims, 11.2x24, 4 ply, R1, 





cut to var sizes, 4-12" dia, 






hand crank S/S, used 2x, 3 lg 










shipped in lots of 5 for $85, 
free local del; 5 20' I-beams, 





10,000 gal, w/all piping & 
Gasboy keyed fuel pump, 










by Burns, 16" seat, 4" cantle, 
lrg horn, twisted/wrapped 










Troy built, used little, $375; 
above ground fuel tank, 





new, alum, cab entry, 15"x30"x31", 





for Kubota 4630, will fit 












band sawed, 2x6, 2x8, 2x10, 






Great Dane Chariot LX , 61" 
cut, new blades, EC, 1 owner, 





225,000 btu, used 1 yr, $350; 
cool cell system, $10/ft; 57" 





#4-$450, #3-$350, #2-$250; 
hash pots, 20 gal-$200 ea, 
10 gal-$150; 60 gal w/stand 










blksmith made, $40; mule 









6' GATES X 2
$40 each; 8' gates x 2, $50 





12'x18'x6', 1 gate, $300 firm; 
head gate, $300; engine guard 





2 ton, Lincoln & Miller wire 
welders, $200 ea; heaters, 









SAND CLAY OR TOPSOIL
5 ton load, delivered w/
in 20 mis of home, $50 for 





$125; Homelite pumps, $250; 
PTO shafts, $90; Earthway 





Toledo brand, weights up to 






natural wood, 2 h, rubber 
tires, 4 whl brakes, back 
















hooks to tractors 3 ph, cuts 






56", 1½ hp, little use, butterfly 
flaps, $500 ea; 75 kw gen, 





bulk loads, 25 tons, $450 






1000 gal cap, w/short legs, 































Graham, G-95%, D/HSD & 




S E E D
ALL SEED ADS MUST BE 
ACCOMPANIED BY A 
COPY OF A CURRENT 
SEED LAB TEST.
CASE
JD 450 or 550, etc, old 






up to 4450 cab or 4 post, 










for Ford 309 planter, 






























clean long needled, to rake, we 














OLD LIGHTING ROD W/
BALLS
anvils, old weather vane, 
anvils, any size wash pots, 





hdwd pine, all types of 
thinning or clear cut, pay 





syrup kettle, blk smith 
anvils & post vice, any size 





in the Midlands area, will 






w/manual lift, cults, disk 














RND 4x4 HAY BALER
w/elec tie, NH, JD w/past 









JD 50-95 HP TRACTOR






any size; cast iron bell, any 





pine pulpwood & hdwd, we 
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Perhaps the only thing better than healthy summer produce is free healthy 
summer produce, and the Lexington-Richland 5 School District is sharing some 
of South Carolina’s bounty with low-income residents this summer by hosting 
a free farmers market. “It’s pretty cool to give away produce and not charge 
money,” said Todd Bedenbaugh, the district’s director of student nutrition.
For the first market, held June 20 at an Irmo apartment complex, Lexington-
based WP Rawl donated 14 cases of produce. School district staff volunteered 
their time to make the market a reality.
Each family that visited the market was given a free bag of fresh corn, squash, 
and kale. Bedenbaugh said staff also cooked a squash recipe and offered 
samples and recipes to market visitors. “We hope they’ll eat healthy, and 
hopefully have extra food,” he said. Bedenbaugh said the idea to hold the 
market came from Karen Tanner, wife of University of South Carolina athletics 
director Ray Tanner.
The district plans to hold the market every Thursday through August 1 (July 4 
excluded) at the Irmo Village Apartments. In future years, they plan to expand 
the number of market sites.
J A S O N  T H O M A S
S O W
One of the more unique agribusiness start-ups 
in our state is Sow, described by founder Jason 
Thomas is “an online marketplace for direct 
transactions between small farmers and the people 
in their communities.” Through this company, 
Thomas believes he can revolutionize the way local 
farms sell their products.
Sow’s main components are secure food boxes 
that can be placed in any urban location and an 
inventory app for both consumers and farmers. In a 
matter of seconds, anyone can check what products 
are available in the closest box to them, and farmers 
can just as easily track the sale of their goods.
“We’re shining a light on the rich agricultural history 
that is the lifeblood of South Carolina’s culture,” 
declares Thomas, “and giving people the opportunity 
to know their farmers, just like their grandparents 
did.” With the ACRE funding, Thomas plans to 
further develop the software behind the business 
and expand into new cities in the state.
D E B B I E  W E B S T E R
W H I S P E R I N G  P I N E S  FA R M
Located in Pickens County, Whispering Pines Farm 
boasts the prestigious claim of being the only sheep 
dairy in the state. Owner Debbie Webster makes several 
delicious types of cheese and other dairy products, 
including ricotta, manchego, feta, yogurt, and kefir.
Sheep cheese hasn’t yet entered into the 
mainstream of South Carolina consumption, but 
Webster is determined to do her part to change 
that. Dairy products made from sheep milk are 
great for people with lactose intolerance, in 
addition to having higher amounts of protein, 
zinc, calcium, amino acids, and other nutrients 
compared to cow milk.
Although Webster’s business idea is novel, her 
mission statement is not. “We love people, and we 
ACRE AWARDS, CONTINUED
love the animals we work with,” she states with a 
smile, “and we want to do the right thing and take 
care of both.”
Webster is excited to begin working with ACRE “to 
help us reach our full potential,” and plans to use 
the ACRE funding to purchase equipment for milk 
storage, hire more personnel, and increase marketing.
B R I A N  W H E AT
C O M M O N  J OY
Headquartered in Charleston, Common Joy 
is currently the only company growing luffa 
commercially in our state. Luffa, a unique member 
of the cucurbit family with multiple uses, is a 
sub-tropical plant that grows well in the coastal 
regions of our state.
Luffa has the distinction of being prized in two 
different industries: skincare and consumption. 
When fresh, the gourds, blossoms, and tendrils are 
edible, and highly desired by specialty restaurants 
in the area. When dried, the gourd is valued as an 
excellent sponge for cleaning and bathing.
“As people start looking into different crops that 
could be viable for South Carolina,” Wheat explains, 
“luffa could be a suitable choice. It serves a number 
of different purposes — it’s an edible crop, a value-
added crop, and resistant to a number of pests and 
diseases.” He plans to use the ACRE funding for 
increased marketing and product development.
T Y  A N D  T R A C Y  W O O D A R D
C O V E R E D  I N  C O T T O N
Covered in Cotton, based out of Florence, is 
unique in two ways. First of all, they are in the 
rare position of making a value-added product 
from their own cotton crop. And second, they are 
actively focused on charity, while at the same time 
growing their for-profit business.
Using the highest quality upland cotton from 
their farm, Covered in Cotton produces sturdy yet 
luxurious cotton blankets and throws. The business 
was inspired by the story of their young son, who in 
2015 battled for his life with bacterial meningitis in 
a Columbia children’s hospital and was comforted 
by a blanket given by a nurse. Because of this 
experience, the Woodards now donate one blanket 
for every 10 they sell to local children’s hospitals.
“Our goal,” Tracy elaborates, “is not primarily 
to sell blankets, but to help connect people with 
agriculture, and to show them where their food, 
fiber and fuel comes from. In addition, we work to 
share the story of our son’s illness, and the grace 
and hope from God that resulted from that.”
The Woodards plan to use their ACRE funding to 
grow their product line into new bedding and baby 
swaddle products. “A business that is ag-related 
is very unique in and of itself,” Tracy concludes, 
“and we are excited to begin working with ACRE to 
support our mission.”
SCHOOL DISTRICT SHARES FREE 
FRESH PRODUCE AT WEEKLY MARKET
B Y  E V A  M O O R E
Volunteers from Lexington Richland School District 5 gave out free fresh produce June 20.
Photo courtesy Lexington Richland School District 5
STEP-UPP participants met with Commissioner Hugh Weathers.
SCDA photo
Brian Wheat is the state’s first commercial luffa farmer.
Photo courtesy Common Joy
What do Walmart, meal kit delivery service HelloFresh, food service supplier 
US Foods, and regional grocers like Harps, Rouses, and Food Lion all have in 
common? They need reliable sources of fresh produce. The Southeast Produce 
Council’s STEP-UPP program helps new buyers at these and other companies 
learn about the produce industry, from farms to packinghouses and beyond. 
And last week, the 2019 class of up-and-coming buyers got a chance to learn 
about what South Carolina has to offer.
The 11-member group toured Lexington County-based WP Rawl, which grows 
greens and other produce; peach growers Titan Farms; produce processor 
McEntire Produce; Vertical Roots, a hydroponic lettuce farm in Summerville; 
Watsonia Farms, which grows organic peaches and other fruits and vegetables; 
and Coosaw Farms, which grows blueberries, watermelons, and cabbages.
“I think they were pleasantly surprised by the technology and the passion 
our growers had,” said the South Carolina Department of Agriculture’s Katie 
Pfeiffer, who helped coordinate the visit.
The STEP-UPP participants also shared some meals, including a dinner at West 
Columbia farm-to-table restaurant Terra sponsored by the SC Peach Council. 
PRODUCE PROFESSIONALS GET UP 
CLOSE WITH SC FARMS
B Y  E V A  M O O R E
